Brandon Reynolds The channel is Major League Blackjack. Going to California.

https://youtu.be/DiDxXhOhQ2I?is=EwnrVeBZJQzCkHEy

The Four Pillars of Situational Awareness
1. Villain Type & Motivation

This is the anchor. A hand played against a Thinker is fundamentally different from the same
hand played against a Gambler.

2. Game Texture
Loose? Tight? Passive? Ego-driven? Is the table in “fun mode” or “war mode”?
3. Stack Dynamics

Deep stacks = leverage, implied odds, pressure. Short stacks = linear ranges, simplified
decisions.

4. Recent History
Who just lost a pot? Who's tilted? Who's protecting their image? Who's trying to get unstuck?

Situational awareness is the art of combining these four into a single coherent read.

&3 1. The Thinker
Motivation: Logic, correctness, mastery. Situational Impact:

¢ They fold too much to multi-street aggression unless they have a clear range-based
reason to continue.

e They respect story consistency.
e They hate guessing.
Adjustments:
o Bluff more on boards where your line is solver-approved.
¢ Thin value bet less because they find folds.

o Exploit their rigidity by taking lines they don’t expect (e.g., overbets in spots they think
are “not a thing”).

2. The Competitor



Motivation: Winning battles, proving dominance. Situational Impact:
e They call too much when challenged.
¢ They raise too much when they feel disrespected.
e They target specific players.
Adjustments:
¢ Value bet bigger and more often.
¢ Bluff less — they hero-call to “win.”
¢ Avoid ego wars unless you have the nuts or a monster draw.
®¥® 3. The Social Player
Motivation: Fun, belonging, avoiding embarrassment. Situational Impact:
e They call because folding is boring.
e They rarely bluff.
e They don’t want to be put to tough decisions.
Adjustments:
e Value bet relentlessly.
¢ Never run big bluffs.
o Use friendly table talk to keep them loose and calling.
<» 4. The Gambler
Motivation: Action, adrenaline, swings. Situational Impact:
e They don’t care about EV.
e They chase everything.
e They tilt fast and recover fast.
Adjustments:
e Bet big with strong hands.

¢ Don’tisolate them with marginal holdings.

e Expect volatility — widen your value range and tighten your bluff range.



5. The Escape Artist
Motivation: Relaxation, comfort, routine. Situational Impact:
e They play passively.
e They don’t bluff.
e They don’t want confrontation.
Adjustments:
¢ Value bet thinly and often.
o Fold to aggression — they’re not messing around.
o Don’t pressure them unnecessarily — they’ll fold too much.
=~ 6. The Aspirational Pro
Motivation: Identity, respect, improvement. Situational Impact:
e They over-apply theory.
e They under-apply live reads.
¢ They want to be seen as “good.”
Adjustments:
o Exploit their predictability.
¢ Use lines solvers don’t endorse — they won’t know how to respond.

e Pressure them on rivers — they fold too much without solver clarity.

B 7. The Grinder
Motivation: Income, stability, survival. Situational Impact:
e They avoid marginal spots.
e They fold too much to pressure.
e They rarely tilt.
Adjustments:
o Bluff more — especially on scare cards.

e Value bet thinner — they call too tight.



e Don’t try to out-nit the nit — you lose the rake battle.
M 8.The Whale
Motivation: Entertainment, status, experience. Situational Impact:
e They splash money freely.
e They don’t care about losing.
e They enjoy the social hierarchy.
Adjustments:
e Play big pots with them.
e Never bluff them.

e Let them dictate pace — they’re the engine of the game.

Now for each type consider:

e How you value bet

How you bluff

How you size

How you adjust your range

Listener Challenge

You raise A® J® in the cutoff. The big blind — a Competitor who's been losing small pots all
night — calls.

Final Board J# S& 429 K&

Preflop RFI $20 call ($40)
Flop check $25 call (595)
Turn check $75 call (5245)

River check $200 call good.






